Ladies and Gentlemen,

It is my pleasure to be able to briefly address you this morning.

Friesland Foods is a multinational company that develops, produces and sells a wide range of branded dairy products and fruit-based drinks for the consumer market, professional users and food producers. Turnover is 4.4 billion Euro. The company has a strong presence on dairy markets, especially in Western Europe, Central Europe, West Africa and Southeast Asia. Friesland Foods operates at 75 production locations of which 30 are outside the Netherlands. From its home base in the Netherlands, 60% of total production is exported. A third of this, or some 20%, goes to countries outside the European Union. 

Also, dairy raw materials are purchased worldwide to supply the company’s production operations in Asia, Africa and the Middle East.

Over the past years we can confidently say we have gained close experience with (many different types of) non-tariff barriers. We feel that, the more liberal the world dairy trade becomes in the formal sense, meaning lower import tariffs and so on, greater attention is being paid to erecting other barriers to trade – non-tariff barriers. 

For these reasons we strongly support the initiative and the efforts being made to ensure a more free, undisturbed international trade through good international agreements and clear rules of play.

May I present one practical example that indicates the type of problems we run into?

This example regards Foot and Mouth Disease (FMD).

Dairy products that have undergone a thorough heat treatment cannot contribute in anyway whatsoever to the spread of this animal disease, as is stated by OIE.

Nevertheless, importing countries set demands on these heat-treated products such as: 

“Milk must come from animals which were kept in a country or region that has been free from FMD for at least 12 months, and where vaccination against FMD has not been carried out for at least 12 months”.

This actually means that export of heat treated products is only permitted 12 months after the exporting country has been declared FMD-free, or 12 months after the last vaccination.

In 2001 for example, after the FMD outbreak in the Netherlands, we faced the problem of 60 countries outside the EU, that is to say the governments of these countries, refusing to import Dutch dairy products for the shorter or longer time. In addition to the direct financial damage and downstream damage, many additional, and costly efforts are also required: 

· To adapt logistics,

· To adapt processing of milk flows and product portfolio’s,

· To obtain the correct export certificates,

· To approach governments to re-activate trade.

Although the outbreak of FMD in the Netherlands was limited to only a few areas, total cost for Friesland Foods amounted up to Euro 12 million. These cost were mainly due to the loss of turnover in export markets. In some cases, e.g. sales of baby and infant food, a recovery of a temporary absence in the market takes much more time. Users of baby food usually stick to one formula for that child.

This is an example of what Thom categorised as emergency measures that go beyond recommended length and scope.

We certainly experience barriers in the other fields of trade distorting measures as well. Zero tolerance of contaminants is one example.

All the more reason it is to find solutions for these problems through:

· Developing science based criteria for sanitary requirements for dairy products;

· More binding international standards (mandatory application and rapid consultations).

So I hope that the issue of non-tariff barriers gets a firmer place on the international agenda and that the conclusion of the day could be: “Yes we recognize the problems caused by non-tariff barriers, they need further study and discussion to make progress and to find structural solutions and we are committed to launch such further study”.

Thank you for your attention.
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